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Legal Warning

The statements contained in this document regarding WDC
Networks' business and growth prospects are based solely on
the Management expectations for the future of the business.
These expectations depend substantially on market conditions,
the performance of the Brazilian economy, the sector and
international markets and, therefore, are subject to change
without prior notice.

All variations shown herein are calculated based on the numbers
without rounding. This performance report includes accounting
and non-accounting data. Non-accounting data was not subject
to review by the independent auditors of the Company.”
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Highlights 4Q23 &< Wee

Revenue Backlog increased 82% compared to 4Q22, amount R$874.8 million in 4Q23
Record total sales in the Enterprise segment in 2023, reaching R$369.9 million (+8.7% versus 2022)

Reduction in Operational Expenses by 4.4% versus 4Q22, result of the Company's continuous efforts to
control expenses

Operational performance improvement with an EBITDA margin of 25.7% and cash generation from operating
activities of R$317.7 million

High-cost inventories practically liquidated in the Solar segment
In December 2023, Gross Debt totaled R$590.4 million, a decrease of 25.8% compared to December 2022
Total cash balance and equivalents amount R$102 million in 2023

Current liguidity increased from 2.20x in 2022 to 2.74x in 2023 and general liquidity increased from 1.65x in
2022 10 1.88x in 2023



% Total Sales

Total Sales (R$ million)
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% Net Revenue

Net Revenue (R$ million)
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% Operational Expenses

Operational Expenses (R$ million)

44

4Q22

118.5% 158.9 151.9
366 434
3Q23 4Q23 2022 2023

©  The company continues reducing expenses

> In 4Q23, were provisioned R$7 million in outstanding and outstanding securities of a client who filed a

bankruptcy request

> Excluding this effect, the company would reach R$144.9 million in expenses in 2023, representing a

reduction of 8.8% compared to 2022




Adjusted! EBITDA (R$ million)

% EBITDA

28.5%
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Managerial

2 Request for bankruptcy (mentioned previously), contributes negatively by 0.8 p.p. to the EBITDA margin in 2023

©  Solar Segment generated a negative impact of R$18 million on Gross Profit, which impacted EBITDA or 2.0 p.p.
on the EBITDA margin in 2023

1 Adjusted term refers to the exclusion of expenses with M&A operations carried out in 2022. In 2023, there are no adjustments
j2 Managerial EBITDA = (EBITDA of R$ 231.6 million + R$ 7 million provision due bankruptcy + R$ 18 million from Solar) / (Net revenue of R$ 900.7 million)




% Financial Result and Net Income

Financial Result(r$ million) Net Income (R$ million)
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= Reduction in debt level, already reflects in Financial Result improvement

1 Adjusted term refers to the exclusion of expenses with M&A operations carried out in 2022. In 2023, there are no adjustments
2 Managerial net profit = (net profit of -R$ 11.9 + R$ 7 million provision due bankruptcy + R$ 18 million from solar)



% Results Report

Consolidated Telecom

Solar

Enterprise

Consolidated Statement

(R$ million, except where 2023 2022 A%

indicated)

Financial Results

Total Sales 11520  1,4809  -222% 577.8 725.4 -20.4% 369.9 340.2 8.7% 2043 4152 -50.8%
Net Revenue 900.7 1,070.9 -159% 4759 4672 1.9% 2582 2558 1.0% 166.5 3479 -521%
Gross Income 1883 2477 -24.0% 108.4 1279 -15.3% 779 76.4 2.0% 19 43.4 -95.6%
Gross Margin (% Net Revenue) 20.9% 23.1% -22p.p. 22.8% 27.4% -4.6 30.2% 29.9% 03 1.2% 12.5% -11.3
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% Net Debt and Leverage ;{ WDC

i

Indebtedness ' '

Net Debt and Leverage (R$ million) (R$ Millions) 4Q22 3Q23 : 4Q23 :

(Net Debt/ Adjusted EBITDA) : :

B NetDebt M Leverage Short term debt 2275 ngz | 7.0 |

I

Long term debt 5679 520,6 : 5719,4 :

2.17 2M : :

19— —o Gross Debt 795.4 6388 | 5904 |

1 |

Cash and Financial Investments (304.6) (98.5) : (102.0) :

i |

I

4907 5403 4884 Net Debt 4907 5403 | 4884 |
]

i |

I

- . - TaaS Revenue Backlog 808.3 873.8 : 874.8 :
I

Backlog Hedge on Net Debt 1.65x% 1.62X : 1.79x :

o

4Q22 3Q23 4Q23 ———————

¢ Reduction in Financial Leverage, achieved mainly due to the reduction of gross debt

& Qreater security for shareholders

'\ 1 Equipment rental contracts which monthly payments are recognized in the income statement according to the due date and the installments due are called “Revenue Backlog”. 10




% Payment Capacity

Gross Debt Payment Schedule and

Contracted Future Revenue (Revenue Backlog) Coverage
(R$ million)

M GrossDebt M Revenue Backlog

Deferred revenue guarantees cash

4  to pay future obligations

8748
590.4
3189
2601
1705 1594 177.6
1064 967
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TOTAL 2024 2025 2026 2027 2028 2029 on
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% Quarterly Cash Flow I (R$ million)

+ 469 - 437

3Q23 Operations Working Capital TaaS Capex
(1)

(1) Working Capital: inventories, advances to suppliers, suppliers and trade receivables
\. (2) Debts: payment of loans and financing (principal + interests) and derivatives settlement

-78.6

Debts (2)

e

102.0

4Q23
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%Annual Cash Flow I (R$ million) ’g WDC

NETWORKS

+ 3177 +76 -193.3

- 332.3

304.6
-0.9 -15 102.0
4Q22 Operations Working TaaS Capex Debts (2) Dividends  Repurchase of 4Q23
Capital (1) shares
(1) Working Capital: inventories, advances to suppliers, suppliers and trade receivables 13

\. (2) Debts: payment of loans and financing (principal + interests) and derivatives settlement




% Business Unit - Telecom
Highlights

= Decrease in sales in 2023 explained by reduced organic growth of ISPs,
consolidation of regional providers and end of Fiberhome distribution

& Increase in the supply of ONU WIFI 6, which in this quarter represented
more than 25% of ONU sales
50% of sales in 2023 were made through Taas (versus 58% in 2022).
In 2023, was sold more than 987,000 ONUSs, which represented 35% market

share in relation to 2.8 million new net subscribers!

Share by business unit in Total Sales 4Q23

Evolution in Total Sales (rR$ million) Gross Margin (%)
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\ "In fiber figures, according to the database provided by Anatel 14




% Business Unit - Enterprise

Highlights

Sales reached R$ 370 million in 2023

Taas representing almost 30% of the segment's Total Sales in 2023 (versus 21.5%
36% in 2022)

= Audio & Video vertical is mainly responsible for the growth in 2023 with LED

Enterprise

panels in Out-Of-Home media and Cybersecurity
2 In 2023, the company maintained 30% of Gross Margin

Share by business unit in Total Sales 4Q23

R$370 million
| (]
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% Business Unit - Solar Energy

Highlights

= Decrease in sales explained by the drop in the replacement cost of products

from Chinese manufacturers, in addition to even more compressed credit

for the end consumer

High-cost inventory practically liquidated

Lower prices create a challenge in making freight expenses viable
Segment impacted consolidated Gross Profit by R$18 million in 2023

Share by business unit in Total Sales 4Q23

Total Sales Gross Margin (%)
(R$ million)

4152 12.5%

10.3%
2043 \%

1011
4Q22 4Q23 2022 2023
I —

4Q22 3Q23 4Q23 2022 2023 14.7%
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% WDC Repositioning 2024

&

&

Focus on products

Product-based business units

TaaS only for products
Channel generating “leads”

Poor engagement with the end

customer

Focus on solutions (products + services)

Cross-selling of the entire portfolio for
business verticals (Education, Retall,
Transport, Telecom, Entertainment,

Hospitality, etc.)

Taas for products and services
WDC generating “leads” for the channel
Proximity to the end customer

Design Center

18




% Repositioning Advantages

»r ¥ ¥ »w ¥ W @

More control over opportunities
Creating a lead generator for channels
Design of projects before competition
Add managed services (value added)
Avoid price wars

Increase project efficiency

Reduce customer operating costs

16
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